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Introduction

Introduction

Sales and marketing 

that fits

How to ethically Double results, in half the time,
using sales and marketing practices that fit

(from my upcoming book, “The human being’s guide to business growth”
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It’s a process

#1 Don’t do strategic planning

#1 Don’t do strategic planning
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#2 Quit chasing the myth of the 
engaged, enthusiastic employee

VIA	TEST	OF	CHARACTER	STRENGTHS
http://viacharacter.org

#2 Quit chasing the myth of the 
engaged, enthusiastic employee

VIA	TEST	OF	CHARACTER	STRENGTHS
http://viacharacter.org

#3 Bring the process to technology
don’t borrow technology’s process
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#3 Bring the process to technology
don’t borrow technology’s process

Q & A

My story


